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Data suggests that there are detrimental shortages in the medical, engineering, technical, and 

trade industries. The number of medical, engineering, technical, and trade professionals has 

been noted to correlate with a weakening economy and the socio-economic conditions of many 

African, South, and Central American communities. To address this issue, NGESUS, Wargait 
Media Group, and Fetti5Feevah have created the Young Moguls Program. 

 The “Young Moguls Program” develops entrepreneurship and interpersonal skills. Skills are 

taught using audio/video, digital technologies, and social media platforms. The program 
consists of 8 interactive workshops that distinguish entrepreneurship from corporations and 

small businesses. Upon completion of the program, each participant will have started, designed, 

developed, launched, and operated his/her own business; and will have the resources and skills 

needed to continue and expand their empire.  

Curriculum 

Schedule Subject Objectives Goals 

Week 1 
(Learn) 

Entrepreneurship 
Basics 

Introduces entrepreneurship 
concepts, processes, ethics, and 
social responsibility  

Distinguish between 
entrepreneurs, small 
businesses, and 
corporations 

Week 2 
(Economics) 

Finance Teaches decision making using 
basic Budgeting; Cash Flow 
Analysis; and Profitability 
concepts 

Apply Costs, Profits, and 
Budgeting strategies to 
make entrepreneurial 
decisions 

Week 3 
(Empower) 

Business Design Select a business and design its 
products/services 

Start a realistic and 
manageable business 

Week 4 
(Ownership) 

Business 
Development 

Develop business plan; select 
optimal product/service; develop 
prototype/sample  

Establish a sound business 
foundation 

Week 5 
(Equip) 

Networking and 
Marketing 

Introduce the concept of 
branding; Develop a marketing 
plan; identify target 
market/customers; develop a 
brand image  

Develop a marketing plan 
and brand image; and 
identify a target 
market/customer 

Week 6 
(Prepare) 

Business 
Development 

Introduce sales skills; Develop 
sales strategies and align 
product/service with target 
customers’ preferences 

Develop effective sales and 
marketing skills 

Week 7 
(Practice) 

Youth Moguls Expo Offer products/services to 
customers at youth vendor fair; 
Leverage customer and instructor 
feedback 

Get experience selling 
products/services 

Week 8 
(Build 

Confidence) 

Business 
Management 

Introduce management concepts; 
Develop business sustainment 
and continuance plan 

Demonstrate a practical 
understanding of core 
entrepreneurship concepts 
and strategies 


